E ARE A FAMILY COMPANY

concerned about your

family;” says Jack Dunn,
owner of DeGeorge Ceilings Inc. As
a full service company that offers the
sale and installation of windows,
ceilings and doors, DeGeorge
Ceilings’ products and services are
just what one needs to improve the
quality and look of their home.
With 51 years of experience and
a commitment to customer satisfac-
tion, one knows they are dealing
with the best when they call
DeGeorge Ceilings for their
home improvement needs.

“We make customers feel
comfortable. Thats what
separates us from our !
competitors,” says Dunn. )
DeGeorge Ceilings,

Inc. was started
in 1955 by
Mr.DeGeorge. At
first, they only sold
ceilings. Later they
moved into doors and
windows as well. Jack Dunn
started working for DeGeorge
in 1973, Before he died at age
88, DeGeorge sold two of his
three stores to Dunn and his son

another long time employee.

“We still have a close relationship
with the St. Petersburg location
even though they are independently
owned,” says Dunn. “We decided to
keep the DeGeorge name because of
the length of time the store had
been in business and the name
recognition it provided us.”

From that time, Dunn has taken
the business to new heights. He and
his son run two stores, one in
Cincinnati, Ohio, and one in
Amherst, New York. The Amherst
location has the largest ceiling,
window and door showroom in
Western New York...more than
10,000 square feet! They regularly
win awards from their window
manufacturer for having the best and
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and a third in St. Petersburg, Fla. to

i

all
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most inspiring showroom.

They specialize in vinyl
replacement windows that can
improve energy efficiency as well
as the look and comfort of your
home. They also offer several ceiling
designs from an old-fashioned tin
look to a more modern grooved
wood style, as well as suspended
ceilings. Their doors range from
smooth and stainable steel entrance
doors and patio sliding doors to
storm and steel security doors.

Unlike their big box competitors,
DeGeorge has factory-trained,
in-house installers, so they

are able to guarantee their
& workmanship as well as their

- _ ability to get the work
: ‘% done quickly, efficiently
& v and economically.

They also have

_a follow-up

F7 program that
insures that the

| work completed

2;/ has been done

" correctly and completely

to the customers satisfaction

" and is covered by the

manufacturer’s guarantee.

With a multitude of services

and products, a dedicated

installation team, a commitment

to customer service, low employee

turnover and a sales structure

that is designed to be devoid of

pressure, it is no wonder that

DeGeorge Ceilings is recognized by

the Better Business Bureau as being

one of the best in the business.

“Our goal is to make our

customers feel comfortable, and

we have a long list of satisfied

customers as proof that we

accomplish that goal,” says Dunn.

Continuing to provide the

service and quality that made them

so successful over the past 50 years,

DeGeorge Ceilings can be counted

on to offer all of the interior and

exterior renovations your home

will ever need.

Jadk Dunn, vice president of DeGeorge
Ceilings, Inc.

DéGeorge Ceilings Inc. provides products and services -thaf improve the look of homes
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¥ DeGeorge Ceilings

¥ 185 Creekside Dr
Amherst, NY 14228

¥ Phone: (716) 691-1318

¥ Fax: (716) 691-0889

¥ E-mail: dgceilings@juno.com
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